                              
                               Chartered Accountants
Hi, there have been some questions about the live, no-cost, on-line training I am sponsoring in 7 days time so I thought I might give you the answers here ...

Firstly though, if you have ANY questions that YOU would like answered about how to get new clients and more sales without having to sell then please forward them to bridget@creatingwhatmatters.co.nz  Our presenter, Bridget Marsh has offered to add them to the training, time permitting.

By the way if you have NOT registered for the training or don't know what it's all about then you can click the following link to find out more (our on-line platform limits numbers so please don't delay):

Details are here --->How To Get New Clients Without Having To Sell
Okay here's the answers to the three most common questions... 

Q: Can you confirm when and where the training will take place?
A: The training will be delivered on-line. Once you register (click on the link above) you will receive a link via email which you can click on before the start of the training … the rest is easy … just sit back and relax … all you need is an internet connection and speakers. Time: Thursday 22nd September from 11.00AM - 12:30PM (On-line)

Q: "When Bridget says that I can get new clients without having to sell, what exactly does she mean?"
Bridget’s response: I mean just what I say: The 8020 Center has coached the leaders from 193 industries and business types and I can tell you that virtually every type of business can create a system that causes their Ideal Clients to be approaching the business, money in hand, hoping that they can buy. I will reveal EXACTLY how to do this and I will not hold anything back. You will get the information that has literally took Tom Poland (founder of the 8020 Center) 5 businesses and 16 years to put together.
Q: "I don't want to come to the training only to find that I'm getting flogged a bunch of things to buy ... will Bridget be trying to sell me anything?"
 
Bridget’s response: No. I literally have a "zero-sell" policy during the training. Here's what will happen at the training: I will give you the secrets of how to get clients approaching you, wanting to buy - literally. No selling.   After that training, if you want to know more about my products or services then you can hang around and I'll tell you. But if, once the training is finished, you want to quietly slip away then you can do that with one simple click of your mouse. 

Here is the link again---> How To Get New Clients Without Having To Sell

IMPORTANT: There will be NO replay available of this session but if you can't make it then let me know as we may be able to record the training and make it available for $79
[sign off].

PS at the end of Bridget’s presentation she will give you a link to download the pdf  “60 Sources of New Clients” - this is a guide that lists 60 different sources of new clients that you can keep near your desk and use to begin implementing what you will learn at the session. Here's the link again to register: How To Get New Clients Without Having To Sell

PPS do you have any friends or clients who own a business? Do them a favour and forward them this invitation - they will thank you twice: once immediately for thinking of them and the second time after the event once they have discovered how to get a lot of new clients without any selling effort
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