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Hi, have you ever felt uncomfortable about “being sold to”?

I know I have.  And it’s never felt right to me.

That’s why I was so delighted when I discovered there was a proven way to bring in new clients almost every week without having to cold call, advertise or try and “sell” someone.

And that’s the reason for this email.

If  you are a business owner and ..

· you DON’T like the idea of having to sell but

· you DO like the idea of new clients coming into your business every week

… then make sure you book this date in your diary NOW (there is no fee for this event):


Thursday 22nd September 2011 11.00am  – 12.30 pm  (On-line)
	

I’ve arranged for Marketing Strategist Bridget Marsh to present the unique and proven effective five step formula for “How To Get New Clients Without Selling”.

Bridget will also share with you …

· four reasons why, for most businesses, trying to sell to people is actually counter productive
· four costly mistakes that you need to avoid when trying to get new clients (these common errors cost time and money and mostly produce more frustration rather than new clients)
· and as mentioned … the five steps YOU can take to attract new clients almost every week of the year (yes, these strategies work in virtually any sort of business)

This is a content-rich training that will run for between 60 – 70 minutes, depending on the number of questions. 

And the good news is that I’ve arranged for Bridget to deliver the training live, on-line via the internet ... and if you have never attended on-line training before, you can relax because it's real simple ... all you need is a computer and internet connection. The rest is easy.

There is no charge for this training if you get your registration in before the lines fill up.

For more details click here: How To Get New Clients Without Having To Sell 

IMPORTANT: There will be NO replay available of this session but if you can't make it then let us know as we may be able to make it available for sale after the event.

Kind regards,
Chris Henderson
Director

PS at the end of Bridget’s’s presentation she will give you a link to download “60 Sources of New Clients” - this is a guide that lists 60 different sources of new clients that you can keep near your desk and use to begin implementing what you will learn at the session. Here's the link again to register: How To Get New Clients Without Having To Sell

PPS do you have any friends who own a business? Do them a favour and forward them this invitation - they will thank you twice: once immediately for thinking of them and the second time after the event once they have discovered how to get a lot of new clients without any selling effort

PPS there is no fee for attending this training live … it’s our way of saying thanks for being a client of HWI
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